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Located west of Florida’s Turnpike and south of I-595, the Town of 
Davie is a 35-square acre community that serves as home to more than 90,000 
residents, Nova Southeastern University, and the Miami Dolphins Training Fa-
cility.  But for South Florida residents, Davie is best known for its wide-open 
rural atmosphere and its “Old West”, equestrian-based identity.  Davie horse 
owners have more 165 miles of trail system at their disposal, and the city’s 
main attraction is the Bergeron Rodeo Grounds and Entertainment Center, 
which hosts professional rodeos and concerts.  As Kapit notes, Davie’s close 
connection with yesteryear “attracts a higher volume of prospects whose uses 
and interests are often different than the typical home buyer.”

HOMES ON THE RANGE
The Davie real estate market appears to be in a slightly more secure posi-

tion than its South Florida counterparts.  At the time of this writing, Jenkins 
reports that home prices in Davie are still dropping but almost stabilized.  In the 
past six months, there have been 272 closed sales of single family homes: 139 
under $300,000; 66 between $300,000 and $500,000, and only seven over $1 
million.  The good news is that more traditional listings are available than short 
sales or foreclosures - with 371 properties in all price ranges active in Davie, 
268 are traditional listings, 80 are “short sales”, and, 23 are foreclosures.

A SHOWDOWN AT HIGH NOON!
For a community whose image is closely tied to the Old West, it is fitting 

the Davie’s real estate market currently resembles a classic showdown at “high 
noon,” pitting anxious sellers against bargain-hunting buyers.  “Buyers are ready 
to make the move if a home is priced well and in great condition, but many sell-
ers are unrealistic and think their home is worth much more than actual value,” 
said DiLenge.  “Sellers don’t feel recent prices of comparable homes is a reflec-
tion of their home because theirs is ‘better’ for whatever reason.”  

RIDING OFF INTO THE SUNSET?
Will a new sheriff - or maybe even a posse – ride into town and further 

stabilize the Davie real estate market?  Kapit sees more of the same challenges 
ahead, without any real catalyst for change, while Jenkins believes the next 
year “depends largely on the number of foreclosures that will be released by the 
banks.  Too many at any given time will depress the market again, but if just a 
few are released, then prices will fall only slightly, and stabilization will occur.  
A stable market allows buyers to feel more confident about their purchase, and 
sellers to receive higher offers.”  DiLenge predicts price stabilization by the 3rd 
quarter of 2011, stability through 2012, and slight appreciation in 2013.

Gulfstream Media Group and the Master Brokers Forum present
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We asked the following Master 
Brokers their thoughts about 
the Town of Davie and its real 
estate market:

The Master Brokers Forum is a network comprised of South Florida’s elite real estate agents. 
For more information, visit www.MasterBrokersForum.com.
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5411 SW 111th Terrace
Davie, FL 33328
$925,000
Jason Kapit, Esq., Realtor

Jason Kapit, Esq. 
is a veteran of the law 
and securities trading 
industries, who successfully 
transitioned into real estate in 
the late 1990’s.  An associate 
with EWM Realtors and 
member of RIS Media’s “Top 
5 In Real Estate”, he delivers 
experience, legal expertise, 
and exceptional customer 
service. 

Lee Jenkins with Keller 
Williams is a Certified 
Residential Specialist; 
a designation earned by 
only 4% of all real estate 
professionals.  She has sold 
in Davie and other areas of 
west Broward for more than 
30 years, and has sold more 
than 2,400 homes.

Marisa DiLenge is 
a longtime resident of 
western Broward, and her 
team is consistently ranked 
among Better Homes and 
Gardens Real Estate’s 
top 1% to 4% producers 
each year.  Marisa is also a 
founding board member of 
the Broward MBF, serving 
as its membership co-chair 
since 2005.
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HOORAY FOR HOLLYWOOD LAKES!
Noted for its dramatic Royal Palm-lined thoroughfares, as well its 

charming and eclectic homes, Hollywood Lakes is one of South Florida’s 
most scenic and recognizable neighborhoods. Located east of U.S. 1, between 
Washington Street and Johnson Street, Hollywood Lakes is the crown jewel 
of city founder Joseph Wesley Young’s vision for greater Hollywood. The 
neighborhood features a large residential section of homes; many of which are 
located on two symmetrical, manmade lakes north and south of Hollywood 
Boulevard. Hollywood Lakes is a short drive from Hollywood’s beach, board-
walk, and downtown areas.

 Young envisioned Hollywood to be “... a city for everyone - from the 
opulent at the top of the industrial and social ladder to the most humble of 
working people.” This diversity is reflected not only in the current Hollywood 
Lakes real estate market (where prices range widely from the $400’s to $6 
million), but also in the many different architectural styles found in the area. A 
quick drive around Hollywood Lakes will showcase Art Deco, Mediterranean 
Revival, Spanish Colonial, Florida Ranch, Miami Modern, Bermuda, Masonry 
Vernacular, Frame Vernacular, and Prairie-style homes. “Every home in Hol-
lywood Lakes is custom-built,” said Marks.  “For this and many other reasons, 
the neighborhood really appeals to individualistic-type people.”

There is even a diversity of WHEN the homes were built, as Henry points 
out, “Hollywood Lakes features homes built in every decade from the 1920’s 
to today, and each decade gives the community its own special flavor.”

 

A SPECIAL TIME FOR BUYERS
With mortgage rates at historic lows, downward pressure on prices, and 

a large inventory of available homes, buyers may never have a better opportu-
nity than now to find a special Hollywood Lakes home. “Sales are increasing, 
but the average price in the area is still as low as it has been for the past two 
years,” said Henry. “Buyers are looking for deals, and now sellers realize that, 
in order to sell their homes, they must go by what recent sales dictate.” Marks 
agrees, adding that, “...during the past six months, I have seen more people 
coming into the market to purchase.  I believe many people who have a desire 
to live in Hollywood Lakes now see that they can afford to buy there, as op-
posed to five years ago, when they may have been priced out of the market.”

Gulfstream Media Group and the Master Brokers Forum present
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We asked the following Master 
Brokers their thoughts about 
Hollywood Lakes and its real 
estate market:

The Master Brokers Forum is a network comprised of South Florida’s elite real estate agents. 
For more information, visit www.MasterBrokersForum.com.
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1421 Tyler Street
Hollywood, FL 33020
$895,000
Monarch Properties

Barbara A. Marks 
is the broker/owner 
and multi-million dollar 
producer of Monarch 
Properties, located in 
downtown Hollywood for 
more than 25 years.  A 
resident of Hollywood’s 
North Lake community for 
more than 30 years, she is 
active in the community’s 
chamber of commerce and 
arts & cultural center.

Joan Henry is a 
member of Coldwell 
Banker’s number-one 
selling team in the 
company’s Hollywood, 
Florida office. She 
has been a resident of 
Hollywood for more than 
42 years, and has listed, 
marketed and sold real 
estate there for more than 
24 years. 
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CORAL RIDGE – CLASSIC SOUTH FLORIDA
Coral Ridge is a beautiful golf course and country club community located 

in northeast Ft. Lauderdale, quietly tucked between Sunrise Boulevard and 
Commercial Boulevard, just west of the Intracoastal Waterway.  This upscale 
neighborhood is highlighted by Mediterranean and ranch-style houses (many built 
in the 1950’s and 1960’s) with numerous amenities, including a fi ne collection 
of dry-lot and waterfront homes, as well as luxury condominiums.  Many of the 
homes on the east side of scenic Bayview Drive are located on water, and offer 
ample dock space.  In addition, “the majority of Coral Ridge homes have one story, 
and are on 10,000-plus square-foot lots, which are great for entertaining family and 
friends,” notes Evert.

In the heart of this historic section of Broward County is the Coral Ridge 
Country Club, featuring an 18-hole, Robert Trent Jones-designed golf course, 
a collection of luxury golf estates, and the lush Gramercy Park.  Coral Ridge is 
close to Ft. Lauderdale’s international airport; shopping, dining, and entertainment 
centers; beautiful beaches; and world-class hospitals.

A THRIVING BUYER’S MARKET
While Coral Ridge might be considered a “throwback” to the South Florida 

of yesteryear, it faces the same modern real estate challenges as neighboring 
communities – creating a wonderful opportunity for smart buyers.  Indeed, based 
on Trulia.com’s “Heat Map” of Ft. Lauderdale neighborhoods (an indicator 
of where buyers are searching for homes most), Coral Ridge is ranked #3 in 
popularity as of August 2010.

 “I see a steady decline in prices, plenty of short sales, and even some 
foreclosures affecting the Coral Ridge market in the next year,” said Tagliamonte.  
“Buyers planning to stay in a house for the next ten years should move quickly, and 
not wait until all the good inventory is gone.”  Atkins and Stevick agree that buyers 
should “move forward with a purchase if they have found a home that they like,” 
and point out that “Coral Ridge homes that are updated, improved, and priced right 
are not on the market for long.”

Gulfstream Media Group and the Master Brokers Forum present
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We asked the following Master 
Brokers their thoughts about 
Coral Ridge and its real estate 
market:

The Master Brokers Forum is a network comprised of South Florida’s elite real estate 
agents. For more information, visit www.MasterBrokersForum.com.
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3061 NE 43rd Street
Ft Lauderdale, FL 
$2,900,000
Galleria International Realty

Chris Evert, a member 
of Coldwell Banker’s 
number-one team in 
Broward County, has 
been specializing in Ft. 
Lauderdale-area relocations 
for more than 18 years, and 
has intimate knowledge 
of the area’s unique 
neighborhoods.

Dennis Stevick and 
Dale Atkins with Better 
Homes and Gardens Real 
Estate rank among the 
Top 1% of realtors in Fort 
Lauderdale. The team has 
earned special recognition 
for their sales production 
year after year, including 
Chairman’s Circle and 
Platinum honors, and the 
“Fine Home Specialists” 
designation for their 
exceptional representation 
of distinctive homes.

Sandra Tagliamonte 
is the executive vice 
president/broker associate 
of Galleria International 
Realty, located in the 
downtown Fort Lauderdale 
area. A founding board 
member of the Broward 
Master Brokers Forum, she 
brings more than a decade 
of experience working in 
South Florida’s dynamic 
real estate market.
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PARKLAND – A SOUTH FLORIDA REAL ESTATE SUCCESS STORY
As its name suggests, Parkland is a western Broward community noted for its 

lush, beautiful landscaping, with an emphasis on trees and the environment. This 
upscale residential area of about 20,000 has experienced dramatic - but thoughtful 
- growth over the past 30 years, and evolved into one of the area’s most desirable 
areas for growing families. Visitors to Parkland will fi nd small scale commercial 
villages, carefully preserved natural areas, and - of course - six parks covering 
more than 96 acres. Parkland also features several “A” rated schools noted for 
strong parental involvement and recreational programs for all ages. 

A DIVERSE SELECTION OF HOMES
For homebuyers, Parkland offers a diverse array of residential options, 

including zero lot-line homes, condominiums, townhomes, gated communities, semi-
rural acreage subdivisions, plus custom homes and mansions. “As the city has grown 
and developed its well-crafted master plan, one outstanding community after another 
has been built,” said Selner.  “Each neighborhood has been plotted with conscientious 
design, attention to open green space, and human scale planning elements.”

A STABLE AND CIVILIZED MARKET
The following statistics highlight the rising stability and strength of 

Parkland’s real estate market:

Homes on the Market  Home Sales
May 2007 – 570  May 2006 - 25
November 2009 – 260  May 2007 - 32
May 23, 2010 – 251  May 2010 - 43

In light of this stability, “we are seeing multiple offers on homes priced at 
today’s market value...the best deals will go to the buyers that are prepared to 
close in 30-60 days,” said DuPree, who has lived in Parkland for 32 years. “For 
sellers, this means that they must be competitive in value with the short sales and 
foreclosures on the market. Prices are going to remain level for a couple of years.”

Selner also predicts a “continuation of increased sales, as buyers are very 
educated in the values and perils of this market. They have been observing for a 
long time, and are ready when the right property suits their needs.”

Anderson points out that Parkland, “...like other South Florida communities, 
followed the downturn of the market, but its obvious charms have kept it very 
attractive for buyers.” She adds that, “I believe that the Parkland market will show 
a slight increase over the next 12 months.”

Gulfstream Media Group and the Master Brokers Forum present

THE REAL ESTATE  ROUND-UP

We asked the following Master 
Brokers their thoughts about 
Parkland and its real estate 
market:

The Master Brokers Forum is a network comprised of South Florida’s elite real estate 
agents. For more information, visit www.MasterBrokersForum.com
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Parkland Golf & Country Club
Parkland, FL 33076
$600,000
Prudential Florida

Debbie Anderson 
is a top producer with 
Prudential Florida, a 
member of the company’s 
Multi-Million Dollar Club, 
among the top 1% of the 
company’s Realtors, and 
part of the Chairman’s 
Circle.  She brings more 
than 25 years of experience 
in real estate to her clients.

Marta DuPree joined 
the Keyes Company in 
1979, and has been the 
number-one producer 
for the fi rm of over 2,000 
agents since 1990. With 
more than $800 million 
in career sales, she has 
earned national recognition 
as one of the top 150 
Realtors in the country.

Brenda Selner with 
1st Choice Realty has 
been a Parkland resident 
for 38 years, and a full-
time, licensed real estate 
professional since 1986.  
She specializes in the luxury 
home market, and has 
earned special recognition for 
consistent sales production.
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MANGROVES TO MANSIONS
Developed just over 50 years ago, Harbor Beach is now one of Ft. 

Lauderdale’s most exclusive and priciest luxury communities.  Nestled southeast 
of downtown, flanked by Las Olas and the 17th Street Causeway, and between 
the Atlantic Ocean and the Intercoastal Waterway, Harbor Beach is known for its 
splendid, waterfront homes and the widest, deepest canals in Broward County.  
These canals - as well as an outstanding surf club and marina - make this tiny and 
tony enclave of 300 homes a popular choice for boaters.

But while Harbor Beach enjoyed a quick evolution from “mangroves to 
mansions”, the recent challenges of Florida’s real estate market have slowed home 
sales and sharply affected prices just as quickly.  As a result, prospective Harbor 
Beach home buyers are incredibly savvy and in no rush to buy homes.  “This is 
truly a ‘luxury’ market - buyers may WANT to make purchases but do not always 
HAVE to,” observes Jones.  “But given the price erosion of the last six months, I 
believe that buyers who are now in the market are starting to make offers, rather 
than just look around.”  “Smart buyers are definitely taking advantage of bargains, 
since they know that we will not see these prices again,” observes Beck.  “Very 
recently I saw a nice house on deep water sell for $1.5 million.  Just two years ago, 
you could only buy a lot for $2 million.”  

RESETING REALITY
Barkin and Gilman agree that “buyer activity in Harbor Beach has picked up 

substantially over the past six months, especially from outside the United States.”  
But their team is also wrestling with preconceived ideas that “our entire real estate 
market as a whole is in trouble.  Therefore, buyers expect tremendous discounts in 
the list prices, even in markets such as Harbor Beach.”  The duo finds that it must 
educate these buyers carefully about “our specific east Fort Lauderdale real estate 
market, which does not fall into the broad category that the media portrays.”

LUXURY BARGAINS ABOUND
All of these Master Brokers expect to see “bargain hunting” in Harbor Beach 

continue for the next year, if not longer.  “Some sellers have priced their properties 
correctly and those properties are, in fact, selling,” note Barkin and Gilman.  Beck 
agrees, noting that this trend is “sure to reel in buyers with cash, in search of 
bargains, who are willing to close quickly.”  Jones predicts that “Harbor Beach 
will see a decent number of sales this year, but that prices will continue to be 
appreciably less than the list prices.  The overall number of buyers, as opposed to 
the high inventory levels and tough competition in the luxury market, will continue 
to keep prices low compared to previous market highs.”

Gulfstream Media Group and the Master Brokers Forum present

THE REAL ESTATE  ROUND-UP

We asked the following Master 
Brokers their thoughts about 
the Harbor Beach real estate 
market:

The Master Brokers Forum is a network comprised of South Florida’s elite real estate 
agents. For more information, visit www.MasterBrokersForum.com
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2410 Del Lago Drive
Fort Lauderdale FL 33316
$9,495,000
Premier Estate Properties

Peter Barkin and 
Mark Gilman with 
Intercoastal Realty have 
more than 24 years of 
collective real estate 
experience, and have 
earned the distinction of 
being among the top 1% 
of real estate professionals 
nationwide.

Christine Beck, a 
recipient of Coldwell 
Banker’s International 
Elite President’s Circle 
award, is a Harbor Beach 
specialist, where she has 
lived for 30 years, sold 
homes for more than 20 
years, and served as a 
homeowners’ association 
board member for 15 years.

Julie Jones with Premier 
Estate Properties is one 
of the most successful 
broker-associates in the Ft. 
Lauderdale area.  She was 
the company’s top performing 
agent in 2009, and also sold 
the highest-priced home in 
Harbor Beach in 2009.
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